NEWS FOCUS |

har Tech targets
acquisitionsand JVs

Inits bid to notch a billion dollar turnover, Sandhar Technologies hasembarked ona
drive that encompasses both organic and inorganic growth. Shobha Mathur reports.

urgaon-based
Sandhar
Technologies

is in overdrive
mode and
looking to notch a billion-
dollar turnover speedily.
One way to achieve this

is through the inorganic
route and the company
reveals that multiple
acquisitions are currently
at various stages of
completion.

In an exclusive
interaction with Autocar
Professional, Jayant
Davar, vice-chairman
and managing director,
says: “We are looking at
acquiring some companies
in Europe and a couple
in the US. Besides, there
are two domestic targets
that we are aggressively
pursuing.”

Expected to close the
deal within the next six
months, Davar is optimistic
of acquiring at least three
companies during this
period. But he hastens to
add that acquisitions are
an ongoing process and
new opportunities would
be on the company’s radar
over the next few months
as well.

Davar says Sandhar is a
conservative company and
always maintains cash for
such purposes. “It is time to
spend some of this money
to move to the next level of
growth and if the billion-
dollar mark is to be reached
quickly, it is extremely
important to bring in
newer technologies
that will lead us to that
forefront.”
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Technology transfer
While the acquired firms
would typically cater
to their local markets,
Sandhar would import
their technology for
domestic use as well.
According to Davar,
acquisitions typically help
in harnessing technology,
enhancing the overseas
footprint besides acquiring
customers which are
an integral part of the
business and difficult

sandhar Group companies
make a host of components
including locking systems.

to come by.

“In the auto industry,
there are a limited number
of players, which means
limited customers. Our
strategy is that when we
get one customer we don't
only sell it one product
line. We bombard it with
the entire basket of product
lines to make it of a certain
size. So down the line, we
would see each customer
to be of $100 million each,”
remarks Davar. This is

particularly significant as
prospective customers
are also exploring
opportunities of tapping
low cost destinations for
product supplies.
Sandhar Technologies
as a group produces an
array of products ranging
from locking systems,
rearview mirrors, door
handles, castings, plastic
components, moulds
and dies, rims and
wheel assemblies. To
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